Licensing Ast4

Afternoon Networking Refreshments

Masterclass Il
Carrying Out an Efficient IP Due Diligence & Valuation
Importance of conducting effective due diligence before
concluding IP license
Effective identification of involved IP when conducting
due diligence
Importance of conducting due diligence both locally
and externally, due to clustered patent field and potential
overlaps with a 3rd party IP
Effective assessment of strength of IP
Overview of IP valuation techniques
Case study — sample walkthrough case on IP due diligence
and valuation
Andy Leck, Principal — Intellectual Property, Baker & McKenzie.
Wong & Leow, Singapore

Andy is a Partner with the Intellectual Property and Disputes
Practice of Baker & McKenzie.Wong & Leow. Andy joined
Baker & McKenzie and its associated Singapore law firm of
Wong & Leow in 1997.

He advises on all aspects of intellectual property rights (trade
marks; copyrights; patents; domain names; industrial designs;
passing-off; confidential information and trade secrets)
including the enforcement and commercial exploitation of such
rights in Singapore and Hong Kong.

He also advises on the registration of pharmaceutical, health
supplement and cosmetic products with the Health Sciences
Authority, and the Department of Health in Singapore and
Hong Kong respectively. He plans, advises and manages the
anti-counterfeiting and anti-cyber squatting operations for
various famous multi-national corporations in Asia Pacific.
Such work experience includes the application and execution
of interlocutory injunctions, police-raid actions, customs border
enforcement measures, advising on lobbying strategies with
the government and criminal prosecution of counterfeiters. He
has acted as counsel in trials and arbitration involving criminal
and civil enforcement of intellectual property rights as well as
commercial litigation matters.

Andy is a member of the International Trade Marks Association,
International Anti-counterfeiting Coalition and the Asian Patent
Attorney Association.

Close of Day One

DAY TWO:

Tuesday, 24th November 2009

Registration

Chairperson Welcoming Remarks
Alan Adcock, Deputy Director — Intellectual Property,
Tilleke & Gibbins International, Thailand

Top 10 Pitfalls in Asian Pharma IP Acquisition Deals
Acquisitions, divestitures, establishments, joint ventures
and licensing deals are including increasingly significant

IP components in Asia. Asian companies have become
more technologically innovative and brand savvy which is a
testament to the growth of knowledge based economies in
the Region. The traditional agricultural and manufacturing
economies of Asia may not have in the past been prolific
creators of IP, but this is changing rapidly.

REGISTER TODAY! Tel: (65) 6514 3180

Today, these are often key territories for global or regional IP-
intensive deals, particularly in the pharmaceutical and medical
device sector. In many cases, acquiring companies are looking
to fast-track the design/invention/branding process and acquire
IP as future assets. But for a foreign company interested in an
Asian pharmaceutical target, are there any particularly tricky
steps which deserve closer attention? This brief insight session
identifies some major issues companies may encounter in
Asian IP acquisition deals and practical ways to avoid them.
Alan Adcock, Deputy Director — Intellectual Property, Tilleke

& Gibbins International, Thailand

Removing Barriers to Growth of Pharmaceutical

Promotional Alliances

¢ Business and legal ownership considerations for strategic
pharmaceutical marketing alliances in emerging markets
Identifying the strategic Co-marketing vs Co-promotion
risks and rewards
How does this impact IP licensing discussions/
considerations at the legal contractual stage?

e Case examples of recent promotional alliances

Benoit Strowel, Head of Intellectual Property, Europe,

Howrey LLP, Belgium

Morning Networking Refreshments

Revenue and Tax Considerations in International
Pharmaceutical Patent Licensing Transactions
* The government tax collectors as stakeholders and game-
changers in pharmaceutical patent licensing
Government response to taxpayer structuring alternatives
- what does this mean for the life science IP legal practitioner?
Substantiating contractual aspects of licensing structures to
government stakeholders
Robert Feinschreiber & Margaret Kent, Attorneys, Feinschreiber
& Associates, USA

Masterclass Il
Negotiating Contentious Issues in IP Licensing Contracts
for Fair Value

* Types of licensing contracts commonly seen in the pharmaceutical
industries and the IP rights covered in such licenses
Assessing the contentious clauses in IP licensing contracts
and avoiding its pitfalls:-
> Representation and warranties i.e. liability clauses
> Control of IP by parties involved
> Remuneration / Royalty / Revenue schedule and sharing involved
> Branding issues
How to help in the patent licensing business negotiation
i.e. what in house counsels and external legal practitioners
should identify
Case Study - sample walkthrough group work of licensing
contract negotiation

Peggy Cheung, Partner — Intellectual Property, Jones Day,

Hong Kong

Peggy’s practice focuses on IP portfolio creation and
management; conducting IP audits; advising on enforcement
and exploitation of IP rights, licensing, and technology transfer
matters; and providing IP support on M&A and other
commercial transactions.

Peggy has more than 20 years experience in managing
worldwide trademark portfolios and has successfully protected
and defended numerous well-known brands for companies
based in the U.S., Europe, and Greater China. She has
represented numerous Fortune 500 companies in a diverse

Fax back to: (65) 6733 5087 / 6736 4312




Register & Pay by 18th September 2009 & SAVE up to SGD 300

Licensing A

Protecting IP & Maximising Commercial
Value in Patent Licensing Transactions

23rd & 24th November 2009, Hilton, Singapore

Hear Up-to-the Minute Insights from Leading Life Sciences Legal Practitioners, including:

Pharmaceutical Representatives:

Richard Gane, Dr Oliver Lutze, Peter Dolan, Head of China, India,
a Assistant General Counsel — North § Head of Intellectual Property Rights, Japan & Asia — Pacific Region Patents,
.4 Asia, Pfizer Inc, Hong Kong 1| Bayer (China) Ltd, China Sanofi-Aventis, Singapore

Legal Practitioner Representatives:

John A. Tessensohn, Krishna Sarma, Jin Ling, Partner & Head of China
Board Member, Intellectual Property ﬁ Managing Partner, e Technology Group,
Attorney, Shusaku Yamamoto, Japan ! Corporate Law Group, India Rouse & Co International, China

Benoit Strowel, g Gianfranco Matteucci, Partner — Biotech/ Duncan Bucknell, CEO, IP Strategist,

i Head of Intellectual Property, Europe, i Pharma/Chem/Nanotech, Marks & Clerk E Lawyer & Patent Attorney, Duncan

. Howrey LLP, Belgium = | Singapore LLP, Singapore ¢ | Bucknell Company, Australia

g‘ Hwa-Soo Chung, a Geoffrey Lin, . Kristian John Robinson, Director, Head
Chair of Health Practice Group, &\ Counsel — Intellectual Property, ‘@l of Chemical & Life Sciences, Patent

. Kim & Chang, South Korea = A Lovells Shanghai, China ﬁ Department, Ella Cheong Spruson &

Ferguson, Singapore
The First & Only Dedicated Pharmaceutical Intellectual Property (IP) Licensing Event in Asia!

Critical Issues being highlighted include: Event Highlights:

e Roundup of Regulatory Environment for Pharma IP in key Asian markets e Expert panel of speakers from both In-house Counsels

e |P Commercialisation Challenges & Enforcement from both In-house & Legal Practitioners for all-round perspectives
Counsel and Private Legal Practitioner viewpoints e Conference style plenary sessions for sharing

e Structuring the Pharma IP Commercialisation Contract of experiences and strategies

e Enforcement of IP Licensing Rights e Candid panel discussions to make your views

e Effective IP Due Diligence and Valuations heard on current Pharma IP collaborations &

e Pharmaceutical Promotional Alliances commercialisation practices

e Negotiating in the IP Licensing Contract e 4 industry expert-led masterclasses

e Contentious Patent Strategies e Effective networking hours

www.ibc-asia.com/pharmalicensing

Organised by Supported by: Media Partners
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DAY ONE:

Monday, 23rd November 2003

Registration

Chairperson Opening Remarks
Duncan Bucknell, CEO, IP Strategist, Lawyer & Patent Attorney,
Duncan Bucknell Company, Australia

Regulatory and Legal Framework for Intellectual Property

Licensing and Commercialisation — A Regional Update

¢ What are the legal frameworks supporting IP
commercialisation?

® Legal redress for IP enforcement in these jurisdictions

* Any other related legal matter relating to pharmaceutical IP

09:00 China: Geoffrey Lin, Counsel — Intellectual Property,
Lovells Shanghai, China

09:25 India: Krishna Sarma, Managing Partner, Corporate Law
Group, India

09:50 Korea: Hwa-Soo Chung, Chair of Health Practice
Group, Kim & Chang, South Korea

10:15 Singapore: Kristian John Robinson, Director, Head
of Chemical & Life Sciences, Patent Department, Ella
Cheong Spruson & Ferguson, Singapore

Morning Networking Refreshments

Panel Discussion: Managing IP Ownership and Rights
in Pharmaceutical and Biotechnology Collaborations
Why is IP licensing growing in Asia?
What are active focus markets for IP commercialisation?
Challenges in terms & conditions, differing business cultures,
anti trust issues, health regulators, registering IP in different
countries i.e multi country licensing
Working with different divisions in organisation and external firms
Commercial viability decision making for IP licensing
‘Evergreening of patents’ and impact on value added IP
licensing transactions
Protecting leakage & ownership of IP
Panel Moderator
Gianfranco Matteucci, Partner — Biotech/Pharma/Chem/
Nanotech, Marks & Clerk Singapore LLP, Singapore
Commentary & Panel Discussion
Peter Dolan, Head of China, India, Japan & Asia-Pacific Region
Patents, Sanofi-Aventis, Singapore
Richard Gane, Assistant General Counsel — North Asia,
Pfizer Inc, Hong Kong
Dr Oliver Lutze, Head of Intellectual Property Rights, Bayer
(China) Ltd, China

Masterclass |
Structuring a Comprehensive IP Commercialisation
Transaction [Scenario Based]
¢ Reviewing structuring of IP Licensing contract in:-
> Scenario A: When licensing with or from a R&D collaborator
> Scenario B: When licensing a complete molecule, product
or technology
> Scenario C: When licensing a combination usage i.e.
multiple drugs or drug and device
¢ Key ingredients involved in collaboration agreements,
including differences from standard business contracts
* How the licensing process ‘actually’ works

¢ Ensuring parties involved are fully aware of rights and
obligations under terms of licensing contract

¢ Balancing financial aspects of the full licensing deal, including
possible additional related in-licenses and external legal fees

¢ Group work: Putting together a hypothetical licensing contract

Hwa-Soo Chung, Chair of Health Practice Group, Kim & Chang,

South Korea

Hwa-Soo Chung is a foreign attorney who serves as the chair
of the firm’s Health Practice Group and is a member of the
Mergers & Acquisitions Practice Group and Corporate
Governance Practice Group.

She represents a broad range of companies in the
pharmaceutical/food/cosmetic sectors, specialising in
pharmaceutical regulation, pricing and reimbursement,
compliance, bribery and competition law issues relating to
promotional and marketing practices in the industry, anti-
counterfeiting strategies, M&A, and restructuring of
business operations.

She also has extensive experience in a wide range of cross-
border transactions, including share and asset purchases

and joint ventures, corporate governance, competition law,
and general corporate and commercial law matters. She has
advised many companies in setting up their Korean operations
as well as assisted numerous multinational pharmaceutical
companies to put in place or strengthen their codes of conduct
and compliance programs.

Networking Luncheon

Case Study: Setting up Licensing Collaborations in China
e Evaluating commercial value and viability of IP
licensing contracts
How to protect licensing know-how
What steps can you take to convince licensee to take license
(and avoid possible infringement) i.e. encouraging licensing
* Monitoring the licensing agreement once signed
¢ Learning points from a licensing agreement
Geoffrey Lin, Counsel — Intellectual Property,
Lovells Shanghai, China

Panel Discussion: In-licensing, Out-licensing and Cross-
licensing - Dealing with Involved Risks and Ownership
Enforcement Issues
¢ Different licensing collaborations and rights in Asia i.e.
in-licensing, out-licensing and cross-licensing
IP ownership issues when
> |P generated by own employees
> |P licensed to a researcher or collaborator
> |P generated by a researcher or collaborator
Dealing with the risks of infringement [and your rights to sue
or settle]
Addressing potential of third party claims infringement
Who should bear costs for prosecution and/or maintenance
of involved patent?
Utilising risk management strategies in your IP licensing
transaction to minimise need for future patent prosecution
Panellists
Gianfranco Matteucci, Partner — Biotech/Pharma/Chem/
Nanotech, Marks & Clerk Singapore LLP, Singapore
Benjamin Gaw, Associate Director, Member — Biomedical
Sciences Business Group, Drew & Napier LLC, Singapore
Jin Ling, Partner & Head of China Technology Group,
Rouse & Co International, China
John A. Tessensohn, Board Member, Intellectual Property
Attorney, Shusaku Yamamoto, Japan

REGISTER TODAY! Tel: (65) 6514 3180 Fax back to: (65) 6733 5087 / 6736 4312




range of industry sectors including many pharmaceuticals
and life sciences companies.

In addition to being a solicitor, Peggy is a registered trade
mark attorney before the European Trade Mark Office,

the U.K. and Canada. She holds a number of professional
and honorary appointments, including being the past
president and current council member of the Hong Kong
Institute of Trade Mark Practitioners (HKITMP); councilor
of the Asian Patent Attorneys Association, Hong Kong
Chapter (APAA); chairman of the organizing committee

of the 2009 APAA General Assembly & Annual Meeting;
member of the pharmaceuticals subcommittee of the
International Trademark Association (INTA); and honorary
legal advisor of the Institute of Cardiovascular Science
and Medicine, the Sun Chieh Yeh Foundation, the Hong
Kong College of Cardiology, and the International Chinese
Heart Health Network.

Networking Luncheon

Masterclass IV
Effective Approaches to A Contentious Patent
Strategy in the Modern, Global World

How to get the most out of contentious strategy in the

pharmaceutical space

Building multi-country enforcement and freedom to

operate programs

Effective patent filing strategy

The increasing role of competition (anti-trust) law in

light of the European sector enquiry

Increasing your chances of strategically valuable

settlement of litigation

Update on the latest key pharmaceutical decisions

around the world

Case Study — walkthrough from patent filing and

freedom to operate to full blown litigation and forced

settlement. Participants will participate in building and

testing patent filing and freedom to operate programs.
Duncan Bucknell, CEQ, IP Strategist, Lawyer & Patent
Attorney, Duncan Bucknell Company, Australia

Duncan is a well-known thought leader in global IP
strategy, with a focus on the pharmaceuticals and bio
technology sector. In June 2009, he was named amongst
IAM Magazine’s list of the world’s top IP Strategists.

He is chief executive officer of Duncan Bucknell Company,
an IP strategy firm with clients based all over the world.
The firm takes a strategic and global perspective and has
assisted clients in about 50 countries since 2005 with
issues ranging from commercialisation strategy and IP
license management to pharmaceutical launches. Clients
range from some of the largest corporate entities in the
world to new and exciting start-up entities.

Duncan is a principal fellow at the Melbourne Business
School, Australia’s leading business school, where he
teaches Strategic Management of Intellectual Property,

a globally focused course designed to provide executives
with insights and some basic tools to practically identify
and handle IP issues.

Close of Event

Book Your Seat Now at
www.ibc-asia.com/pharmalicensing
or Call G5 6314 3180 today!

www.ibc-asia.com/pharmalicensing




As more blockbuster drugs go off-patent with few
innovative options in the pipelines, the role of
licensing has been brought to the forefront. A plethora
of options exists of methods by which companies can
work together with potential partners and collaborators,
in order to achieve their strategic corporate objectives
in different key markets.

This growthin activity and complexity of licensing makes
it imperative for pharmaceutical industry stakeholders,
especially in-house counsels and business leaders, to
scrutinise and fully understand rights and obligations
under such licensing contracts.

Pharmaceutical IP Licensing Asia adopts a unique
focus on legal and business critical concerns for IP
commercialisation within the life sciences and
pharmaceutical industry.

Bringing together in-house counsels, patent counsels,
patent attorneys, legal advisors, IP directors and more
from around Asia, Pharmaceutical IP Licensing Asia
is the event for all those keen in gaining an up-to-the-
minute comprehensive understanding on licensing
practices and how to protect relevant IP rights in
today’s global business environment.

Who Should Attend?

¢ In House Counsels ¢ |P Directors / Managers
¢ General Counsels ¢ Legal Directors / Advisors
¢ Patent Attorneys ¢ Heads of Licensing

e Patent Counsels * Heads of Business

e [P Lawyers Development

From these Sectors:

¢ Pharmaceutical ¢ Generics/Biosimilars
¢ Biotechnology ¢ Medical Devices
¢ Legal

Raise your industry visibility in Asia, the future
centre of the world’s pharmaceutical market!

¢ Do you find difficulties in reaching pharma decision makers
and successfully stimulating interest for your services?

e Or is it that they may not be aware of the value of your
services and what these could do for them?

¢ Or are they not able to differentiate your company from
your competition?

What you need is a branding opportunity at this event!
Increase your reach through our extensive marketing
campaign, targeted at a qualified business audience.
For information about placing your brand & profile top-of-
mind to key buyers, kindly contact Catherine Wong,

Tel: +65 6835 5128 / catherine.wong®@ibcasia.com.sg

www.ibc-asia.com/pharmalicensing



Speaker Colleague Discount SAVE 15%
Present this form to receive 15% off the Normal conference rate

Pharmaceutical IP Licensing Asia

If undelivered, please return to:

@ IBC ASIA (S) PTE LTD

No.1 Grange Road,
#08-02 Orchard Building, Singapore 239693 Special rates apply for Institutes,
Tel: (65) 6732 1970 Fax: (65) 6733 5087 / (65) 6736 4312 Universities and Hospitals.

Please contact us for details

| HOTEL INFORMATION

Hilton Singapore

518 Orchard Road

Singapore 238883

Tel: +65 6737 2233

Fax: +65 6738 5798

Contact Person: Anasri Onn
Email: Anasri.onn@hilton.com

GROUP BONUS:

Multiple Booking Discount Scheme is
applicable for groups of 3 or more delegates
from the same organisation registering for
the same event, at the same time.
(Only one discount scheme is applicable)

If you have already received a copy of this brochure, we apologise. For reasons of confidentiality, your full particulars were not available to IBC Asia (S) Pte Ltd for dedupulication prior to mail drop.

RESERVE YOUR PLACE TOD

[1 Yes! I/We will attend the PHARMACEUTICAL IP LICENSING ASIA ¢ 23rd & 24th November 2009, Hilton, Singapore I
1ST DELEGATE 2ND DELEGATE I
Name: Dr/Mr/Ms Name: Dr/Mr/Ms

E-Mail E-Mail

Job Title Job Title I
Mobile No. Mobile N.o

Department Department

Company |
Address

Post Code Country

Tel Fax

Name & Title of Approving Manager E-Mail

Name & Title of Training Manager E-Mail

Main Business/Activity

Pleasetick [ Ienclose my Cheque/Draft payable to IBC Asia (S) Pte Ltd
| am paying by bank transfer (copy attached)
Payment by Credit Card: Amex |:|V|sa [ Mastercard (Please provide photocopy of front & back of your Credit Card)

Card Holder: Signature:
Card Number: Expiry Date:
[[] I cannot attend this event but [ | would like to purchase the conference documentation @ S$904 / $$967.28 (with 7% GST). I
[ Please put me on your mailing list.
46126 Please photocopy for additional delegates

----------------------------J

EARLY BIRD SPECIAL RATE NORMAL RATE GROUP RATE

REGISTER TODAY Register & Pay Before Register & Pay Before Register & Pay After 3 or more delegates
18th September 2009 16th October 2009 16th October 2009 g

Options Price Saving Price Saving Price Saving Price (each)

QO 2 Day Package — 2 Day Conference Only | SGD 2,295 | SGD 300 | SGD 2,495 | SGD 100 | SGD 2,595 SGD 1,945

A 7% Goods & Services Tax (GST) is applicable to all Singapore based companies for Singapore venue.
Fee includes luncheons, refreshments and complete set of documentation. It does not include the cost of accommodation and travel.

REGISTRATION  Should you be unable to attend, a substitute delegate is welcome at no extra charge. Cancellations must be received in writing at least
CANCELLATIONS/ 10 business days before the start of the event, to receive a refund less 10% processing fee per registration. The company regrets that
SUBSTITUTION  no refund will be made available for cancellation notifications received less than 10 business days before the event.

| 5 EASY WAYS TO REGISTER

e Mail the attached registration
form with your cheque to
IBC Asia (S) Pte Ltd,
No. 1 Grange Road, #08-02,
Orchard Building,
Singapore 239693.
> Customer Service Hotline:
(65) 6514 3180
[ 1 FAX: (65) 6733 5087
(65) 6736 4312

E-MAIL:
register@ibcasia.com.sg

WEB:
www.ibc-asia.com/pharmalicensing

| PAYMENT |

Payment must be received 10 business
days prior to the event. To take advantage
of discounts with an expiry cut-off date,
registration and payment must be received
by the cut off date.

All payments should be made in US or
Singapore dollars

¢ Payments by US$ / S$ bank draft

or cheque should be made in favour

of “IBC Asia (S) Pte Ltd" payable

in Singapore.

Payment by telegraphic transfer in

USS$ or S$ must be made to:

IBC Asia (S) Pte Ltd

A/CNo.: 260-457866-178 (USD)

A/CNo.: 147-059513-001 (SGD)

The Hongkong and Shanghai

Banking Corporation Limited

21 Collyer Quay, HSBC Building, Singapore
049320

IMPORTANT NOTE:

Please quote the name of the delegate and event
title on the advice when remitting payment. Bank
charges are to be deducted from participating
organisations own accounts. Attendance wil
only be permitted upon receipt of full payment.
Participants wishing to register at the door are
responsible to ensure all detalls are as published.
IBC Asia will not be responsible for any event
re-scheduled or cancelled. Please note that
programme and speakers are subject to change
without notice.

DATA PROTECTION

The personal information entered during your
registration/order, or provided by you, will be
held on a database and may be shared with
companies in the Informa Group in the UK and
internationally. Sometimes your details may be
obtained from or shared with external companies
for marketing purposes. If you do not wish
your detalls to be used for this purpose, please
contact the Database Manager Catherine
Shen on catherine.shen@ibcasia.com.sg,
Ph: +65 6835 5141 or Fax: +65 6734 4053.

REGISTER NOW! FAX BACK TO (65) 6733 5087 / (65) 6736 4312




